
CAR INSURANCE 

BEST COVER 
FOR YOUR CAR AT 

THE LOWEST 
Before settling for 
what your agent 
recommends, shop 
around for premia 
quotes on your car 
insurance policy and 
haggle for the best deal 

B Y D E E P T I B H A S K A R A N 

ven as t he op t ion of 
s h o p p i n g a r o u n d for 
a t a i l o r -made in­
s u r a n c e policy 

• for y o u r car 
looks s o m e m o n t h s 
away, you can still sea rch 
for t he best pr ices in the mar ­
ket. Beginning January, t he In­
s u r a n c e Regulatory a n d Devel­
o p m e n t Authori ty freed motor , 
fire a n d eng inee r ing i n s u r a n c e 
from all pr ice cont ro ls . This 
m e a n s m o r e ba rga in ing power 
for you w h e n you go to the in­
su r ance c o m p a n y . 

Says Mahavir Chopra, direc­
tor (e-business) of insurance 
portal Insurancemall . in: "Cur­
rently, the market is in such a 
frenzy to grab a larger pie that 
there are no strict rack rates. If 
you bargain right, you can fur­
ther reduce the p r e m i u m rates." 

Changing gear 
Post-detariffing also what you 
pay as p remium remains a func­
tion of the geographical location, 
age of the vehicle, model , and 
manufacturer. But now there is a 
fifth head—the past claim ratio 
of the car model is also being 
considered to slip in discounts. 
Says Eswaranatarajan N., head, 
motor insurance, ICICI Lom­
b a r d Genera l I n su rance , the 
largest private sector general in­
surance company in India: "De­
pending on the history, we give 
discount on models which have 
a lower claim ratio. We are cur­
rently offering a round 40% dis­
count on premiums." 

Still in the workshop 
The moto r i n s u r a n c e indus t ry 
is, however , still g rapp l ing 
with da ta to further ca tegor ize 
t he d i scoun t s on t he bas i s of 
individual c la im expe r i ence . 
Till they finalize the i r lists, 
he r e is your c h a n c e to s h o p for 
the best poss ib le pr ice . Keep 
these po in te r s in m i n d before 
you settle for a d i s coun t . 

Bargain toolkit 
• If you are buy ing direct ly 
from the insurer , ba rga in for 
the bes t poss ib le pr ice . Typi­

cally, i n s u r a n c e 
c o m p a n i e s k e e p a 
m a r g i n o n the i r raclk ra tes 
wh ich gives you e n o m g h r o o m 
for nego t i a t ion . "Theire is u s u ­
ally a m a r g i n of 5% so> tha t p r e ­
m i u m s can be negot i i a ted fur­
the r a n d if t h e c u s t o m e r a p ­
p r o a c h e s us directlyyr we a re 
able to offer m o r e d i s t c o u n t s as 
we can cut i n t e r m e d i a r y cost," 
says Vijay Mehro t r a , I h e a d (re­
tail) , Iffco-Tokio Gernera l In­
s u r a n c e Co. Ltd. 
• Go to different brokeers before 
buy ing a policy. Brokkers have 
t i e -ups wi th a numbijer of in­

su re r s whi le 
an agent r ep resen t s 
jus t o n e insurer . Rahul 
Aggarwal, CEO of De lh i -based 
Op t ima I n s u r a n c e Brokers , migh t m e a n a cover less h e r e 
says: "Large broking h o u s e s or t he r e . Always ask for w h a t 
have at t ract ive deals wi th t he covers you will get. 
insure rs . Also, s ince they re - A c o m p r e h e n s i v e pol icy 
p re sen t t he in te res t of the cli- covers theft or d a m a g e to your 
en ts , they c o m e in h a n d y w h e n car, t h i r d - p a r t y liability as 
a claim n e e d s to be serviced." well as t he p a s s e n g e r s of t he 
• D o n ' t c o m p r o m i s e on cover car . The cost of cover ing t h e 
for a d i s coun t . A d i s c o u n t p a s s e n g e r s a n d a pa id dr iver 

STEER FOR THE BEEST BARGAIN 

FORD FIESTA 

All P R E M I U M S A R E I N R S A N D A F T E R D I S C O U N T / L O A D I N G 

TATA INDICA 

M A H I N D R A SCORPIO 

Bajaj 
Allianz 
P D / R 

HDFC 
Ergo 

P D / F 

ICICI 
Lombard 

P D / F 

Iffco 
Tokio 
P D/L" 

PSUs 

P D / F 

Reliance 

P D / L ' 

Tata 
AIG 

P D A T 

Delhhi 11,786 20 14,472 0 10,442 30 1178620 11786 20 10,442 13,5207 

. Bamigalore 11786 20 11786 20 10,44230 1178620 1178620 10/442 30 1178520 

W Munmbai 1178620 14,472 0 10,44230 1178620 11786 20 10/44230 12,91711 

Delhhi 10,837 - 10,837 - 937115 - 8377 20 739830 12,00212 

. Bancigalore 10,837 - 8,877 20 937115 - 8,87720 739830 10,262 

f Muirmbai 10,837 - 10,6412 1335825 - 837720 739830 1147210 

) 

Delhhi 8,02720 8,02720 8,02720 8,02720 8,02720 745430 734925 

. Banggalore 8,02720 8,02720 8,02720 8,02720 8,02720 745430 7,54 9 25 

Jjf Munmbai 8,02720 8,02720 8,02720 8,02720 8,027 20 745430 734925 

n o 

Delhhi 18,792- 18,792- 2196120 15,62420 15,62420 14,03930 183715 
Banggalore 18,792- 15,62420 2196120 15,62420 15,62420 14,03930 15,92318 

d Munmbai 18,792- 18,792- 2196120 15,62420 15,62420 14,03930 17,6267 
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Source: Optima Risk and Insurance Management 
A H M E D R U A K H A N / M I N T 

c o m e s to a r o u n d 
Rs250, a n d is op t iona l . 
D o n ' t ignore th is cover for 
a d i s coun t , especia l ly as t h e 
cost is low. 
• Get your car in su red o n a full 
I n su red Dec la red Value (IDV). 
IDV is t he a m o u n t tha t t he in­
s u r a n c e c o m p a n y would pay 
you if your car got comple te ly 
d a m a g e d or s to len . Higher dis­
c o u n t s migh t m e a n a lower 
IDV. So, ask for t he exact IDV 
to get a real idea of t he insur ­
a n c e a m o u n t . 
• Ask the insure r if it h a s t ie-
u p s wi th dea le rs . If t he insure r 
h a s an a r r a n g e m e n t wi th t he 
dea le r s of your car mode l , you 
can walk ou t wi th a cash less 
c la im se t t l emen t . 
• Look at the co -payment 
clause. Also known as "excess" 
in t he policy, a co -payment 
clause makes you bear a por­
t ion of the claim. 

Higher excess would m e a n 
lower p r e m i u m since you shift 
some of the risk from the insur­
ers on to yourself. But, if you 
can ' t afford to pay a higher por­
t ion of t he claim then don ' t 
b u m p up your excess. Check 
with your agent to see if the dis­
coun t in the p r e m i u m m e a n s a 
higher excess for you. 

In t he p r e s e n t scenar io , you 
can get m a n y d i scoun t s . But, 
m a k e su re you d o n ' t lose ou t 
on essent ia l coverage . Make 
u s e of t h e tools m e n t i o n e d 
he r e to get a smar t deal . 

Write to us at 
outlookmoney@livemint.com 
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